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This report has been prepared solely for the use of Practice Cafe, LLC and its clients. 
Reproduction in whole or in part for use other than by the client is prohibited and in 
violation of the copyright laws of the United States of America. 

Practice Cafe, LLC is not held responsible for the actions taken by a client based 
upon the information contained in this report. This report is created for the sole 
purpose of providing insights into the relative strengths and weaknesses of various 
geographic locations. We strive to obtain the highest quality and most updated data. 
However, Practice Cafe, LLC is not held responsible for potential inaccuracies of the 
data as delivered from our data providers. Due to the dynamic growth of certain zip 
codes, the number of dentists in those areas may be underestimated. 

We strongly encourage the client to independently verify the number of dentists in 
the area before committing to any specific location. This is a summary report and its 
conclusions should not be taken as a professional recommendation for future 
practice site location. The client is solely responsible for using the information 
provided for continuing their location search in a systematic manner.

Note:  The information contained the Specific Site Demographic Report is pulled 
from information generated by a third party. Practice Cafe, LLC is not responsible for 
discrepancies in the data shown. Practice Cafe recommends the client does 
additional research through search engines and uses firsthand knowledge to 
understand the primary competition.
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Annual Health Care Spending $9,773

Homes Occupied by Owner

Population Density
(Per Sq. Mile)

Type of Household
(Family vs. Non-Family)

Median Home Value

Family - 78%

2.66

$116,023

$304,010

83%

1,839

123 Main Street
Charlotte, NC 28277

37

Average Household Size

Median Household Income

Stats for 3-mile radius

Median Age

Leading Age Groups

Homes with a
Presence of Children

Ethnicity Breakdown

45-54 - 18.2%
35-44 - 17.7%

41%

White - 78%
Black - 10%

Hispanic - 6%
Education Level

(Associate's degree +)
49%
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1-Mile 3-Mile 5-Mile

6 24 73

2.60 2.66 2.67

20,780 83,968 197,063

3,463 3,499 2,699

1,485 15,003 39,290

644 1,663 1,437

Dentist-to-Total 
Population Ratio (1 : )

Average Household 
Size

Total Population

Target Households
(Households with an 
Estimated Income of 

$75K+)

Dentist-to-Target 
Population Ratio (1 : )

* The number of dentists shown is pulled from software that reports registered dental licenses, not 
practices. Therefore, despite its frequent updates, the software cannot produce 100 percent accurate 

counts of active dentists in a given area. Dentists registering their licenses to locations other than 
their practice (eg: home address) can effect the accuracy of the number. 

123 Main Street

General Dentists*
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Competition: General Dentists

123 Main Street

Charlotte, NC 28277

These are dental practices that likely fit your same practice model. These practices are your primary 
competition as they generally offer similar services to a similar target patient base.

10815 Sikes Place

Providence Dentistry
Tori Irvine, DDS

ghorshifamilydentistry.com

Ghorshi Family Dentistry
Seyed Ghorshi, DDS
11301 Golf Links Drive North, #201
Charlotte, NC 28277
(704) 321-3244 (704) 841-7358

healthydentalalternatives.com
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Population Density

123 Main Street

It’s important to know where the majority of the population is located when considering where to put 
a practice, as this is likely where the majority of your new patient base will be. 

Understanding the framework of an area’s population density is also important. Multi-family dwellings 
(ie-apartments, condos and townhomes), or the homes located on smaller land lots can contribute to 
a higher population density, while underdevelopment (with potential future growth), rural 
development and larger land lots can decrease an area’s population density.
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Traffic Count
123 Main Street
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Median Household Income
123 Main Street
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Income Tax Data for 28277
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Median Home Value

123 Main Street

When considering median household income and home value, it’s important to consider the 
relationship between the two. When deciding who your marketing target is, here are a few general 
rules:

• If an area has high-home values but low- to moderate-income levels, this is a red flag. 
• If an area has moderate-home values and moderate-income levels, homeowners may still be 
cautious with their money but generally more able to afford conservative treatment plans.
• If an area has low-home values but high-income levels, homeowners are more likely to have 
discretionary income to spend on more involved treatment plans and elective services.
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Median Age
123 Main Street
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Owner Occupied Households

123 Main Street

Understanding the percentage of Owner Occupied Households is important because it shows the 
concentration of the residents that are likely going to be in the area for a longer period (rather than 
homes being rented or vacant).

It is important for the client to target homes that are occupied by the owner, as renters tend to move 
around more frequently, thus forming less of a loyal and permanent relationship with the client and 
his dental practice. It’s important to target patients who are ideal for the practice, not only for the 
purpose of gaining the best new patient as possible initially, but also for the possible referrals that will 
come from each patient.

As mentioned above, homeowners stay in their homes for an average of 7 years as opposed to 1- to 
2-year stays for renters. Targeting patients with a tendency toward stability and longevity increases 
the potential return from marketing dollars spent to attract new patients. 


